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You would like to lock in your gains and reduce or
eliminate exposure in the event of a sudden industry
or company downturn. Perhaps you want to take
advantage of market trends to optimize shareholder
return. As a result, you are seeking to generate a
substantial liquidity event by selling all or a portion
of your company to a financial or strategic acquirer.

No two situations are alike.

We evaluate your distinct character and strategic
motivation in order to gain a clear understanding of
your goals and objectives. As a result, we are able to
equip you with a higher degree of confidence in the
decision-making process. You may require:

» Full-blown assistance in going to market
» Assistance evaluating an existing offer

» A “short fuse” effort to rapidly engage additional
bidders in response to an unsolicited offer

» Strategic direction to position for a future sale —
a highly valuable step toward maximizing value

Sikich professionals have a proven track record
of effectively marketing and cultivating interest for
our clients’ businesses. We also have experience
working through difficult circumstances such as
distressed situations or limited buyer pools.

We have been on your side of the table.

Our senior principals are all former business
owners who have been charged with similar
decisions. We understand the costs and drivers
involved in completing transactions.

For further information regarding our Sales Advisory Services, please contact Christopher Geier,
Partner in Charge, at cgeier@sikich.com. You may also reach us at 312.648.6666 or visit our website
at www.Sikich.com/IB.
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